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•   Shovel-Ready Project – The site comes with all plans 
and permits already in place, enabling immediate 
construction.

•   Strategic Location with Strong Retail Support – 
Located in a highly sought-after area of Chattanooga, 
surrounded by upscale retail, dining, and 
entertainment options, ensuring consistent foot traffic 
and a vibrant community environment. 

•   Limited Future Supply & Minimal Competition – 
With the area nearly built out, there are few new 
developments on the horizon, reducing competition. 
Zoning constraints make it difficult to introduce new 
multifamily units nearby.

•   High-Demand Area – Positioned near Volkswagen’s 
plant and Hamilton Place Mall, with access to both I-75 
South to Atlanta and I-75 North to Knoxville, offering 
unmatched connectivity to major regional hubs.

•   High-Growth Submarket - The Chattanooga 
submarket is supported by Volkswagen’s $800M 
expansion (1,000 new jobs), six major healthcare 
systems, the 140-acre Innovation District (671+ 
businesses; 14,000+ employees), and The Bend — a 
$3B transformational riverfront redevelopment

THE DEVELOPMENT
Vintage Hamilton is proposed as a 247-unit, four-building, Class 
A multifamily community located in Chattanooga’s dominant 
Gunbarrel Road retail corridor. The site is fully zoned, entitled, 
and shovel-ready, with demolition complete and limited remaining 
site work, minimizing execution risk. Expected to deliver at an 
attractive all-in cost of approximately $239K per unit, this premium-
quality project is well below replacement cost for comparable Class 

A new construction. 

PRIME LOCATION
The property sits within immediate proximity to over 2 million 
square feet of national retail and direct access to I-75, providing 
connectivity to Chattanooga’s primary employment hubs as well 
as Atlanta and Knoxville. Gunbarrel remains one of the region’s 
strongest-performing retail and residential nodes, supporting 
durable rent growth and absorption.

SUPPLY & DEMAND FUNDAMENTALS
No additional new supply is expected beyond the 
956 units currently in lease-up. performing retail and 
residential nodes, supporting durable rent growth and 
absorption.

KEY INVESTMENT HIGHLIGHTS

PROPERTY SUMMARY

Estimated Project Cost $59.2M

Cost / Unit $239k

Total Equity $20.4M

Developer Co-Invest $2.2M

Expected Construction Loan $37.6M

Loan-to-Cost (LTC) 65%

Expected Hold Period 3 Years
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Investment advisory services are provided by Larson Capital Management, LLC, a registered investment advisor. Larson Capital Management, LLC and its 
representatives do not provide legal or tax advice or services. Please consult the appropriate professional regarding your legal or tax planning needs.

Any Offering Memorandums (“OM”) provided on this document or via other means are CONFIDENTIAL materials that are prepared and provided to potential 
buyers by a property seller or their agent. OMs are being provided by LCM to investors and prospective investors of LCM managed funds pursuant to permission 
from the seller or their agent. Investors do not have permission to share. Unless otherwise disclosed, LCM is not affiliated with the property’s seller or their agent. 
At time of posting an OM, LCM or its affiliate Larson Commercial Real Estate, LLC (“LCRE”) (f/k/a MedRealty, LLC) is in the process of conducting due diligence for 
a possible purchase by an LCM managed Fund or other purchaser. Actual purchase of the property may or may not occur and there may some delay between the 
time the prospective property is no longer under due diligence from LCM and when the OM is removed from circulation.

Past performance is no guarantee of future results. Any financial projections or target returns shown on the document are estimates. They are hypothetical and 
they are not based on actual investment results and are not guarantees of future results. Target projections do not represent or guarantee the actual results of 
any transaction, and no representation is made that any transaction will, or is likely to, achieve the results or profits similar to those shown. In addition, other 
financial metrics and calculations (including amounts of principal and interest repaid) shown on the document or other publicly available mediums have not been 
independently verified or audited and may differ from the actual financial metrics and calculations for any investment.

Private placement investments are not bank deposits and, thus, they are not insured by the FDIC or by any other federal governmental agency. Further, these 
investments are not guaranteed by LCM, its affiliates or any other party and they may lose value. Neither the Securities and Exchange Commission (“SEC”) nor 
any federal or state securities commission or regulatory authority has recommended or approved any investment or the accuracy or completeness of any of the 
information or materials provided by or through our document or any other medium. Any investment information contained herein has been secured from sources 
that LCM believes are reliable, but LCM is not making any sort of representations or warranties as to the accuracy of such information and LCM accepts no liability 
therefore.

Investments in securities involve risk and may result in significant losses. Investing in private placements also requires long-term commitments. These securities 
are only suitable for accredited investors who understand and are willing and able to accept the high risks and low liquidity associated with private investments. 
Investors should have the ability to afford to lose the entire investment and the should have low liquidity needs. Further, alternative investments and private 
placements should only be a part of your overall investment portfolio and the alternative investment and private placement portion of your portfolio should 
include a balance of different underlying investment strategies. Before investing you should: (1) conduct your own investigation and analysis; (2) carefully consider 
the investment and all related charges, expenses, uncertainties, conflicts-of-interest and other risks described in the offering materials; and (3) consult with your 
own investment, tax, financial and legal advisers.

No communication by Larson Capital Management, LLC or any of its affiliates through its document or any other publicly available medium, should be construed 
or intended to be a recommendation to purchase, sell or hold any security or otherwise to be investment, tax, financial , accounting, legal, regulatory or 
compliance advice. Nothing on our document or any other publicly available medium is intended as an offer to extend credit, an offer to purchase or sell securities 
or a solicitation of any securities transaction.
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PROJECT RENDERINGS

information@larson.com | 14567 North Outer 40, Suite 500, Chesterfield, MO 63017 | 314.787.7226

Larson Capital Management is a Registered Investment Advisor (RIA) with a focus on real estate private 

equity offerings. Our primary goal is to acquire income-producting commercial property to produce 

optimal returns for our investors. Together, our leadership brings 20+ years of experience to our over 

1,700 investors.  Since February 2014, we have successfully created and managed 47 funds.

VINTAGE HAMILTONVINTAGE HAMILTON

UNIT AMENITIES & FINISHES
•  Stone / Quartz Countertops
•  Stainless Steel Appliance 

Package
•  Contemporary Cabinetry
•  Modern Hardware & Lighting
•  Luxury Vinyl Plank Flooring
•  Tiled Shower Surrounds
•  Undermount Sinks
•  Washer & Dryer in Units
•  9’ Ceilings
•  1BR + Den Floorplan 

Options
•  Double Vanities in Select 

Units

COMMUNITY AMENITIES
•  Central Courtyard Pool 
•  Amenity / Clubhouse 

Building
•  Resident Lounge Area
•  Business Conference Room
•  Outdoor Seating & 

Gathering Areas
•  Elevator-Served Buildings
•  Landscaped Courtyard Areas
•  Surface Parking (376 spaces / 

1.52 per unit)


